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SCG INTERNATIONAL HIRES JUDIE COCHIOLO 
AS DIRECTOR OF SALES AND MARKETING 

 
Top industry executive joins security services company to drive new business efforts 

 
 
VIRGINIA BEACH, VA, Mar. 10, 2009 – SCG International, a U.S.-based global provider of 
fully integrated, domestic and international security services, today announced it has hired Judie 
Cochiolo as its director of sales and marketing.  Cochiolo will work with SCG senior 
management to increase the company’s visibility in both the government and private sectors, 
expand relationships with existing clients and build new relationships with potential clients.  
 
Cochiolo brings with her more than 20 years of experience in international business, marketing 
and business development.  Prior to joining SCG, Cochiolo was director of sales and marketing 
for  Blackwater Worldwide, where she cultivated global partnerships and strategic alliances, 
supported multi-million dollar revenue streams and established worldwide product and service 
networks. 

 
 Cochiolo also served as Director of Sales for BlackHawk Industries, a leading military and law 
enforcement tactical equipment manufacturer.  While there, she was responsible for all aspects of 
sales and marketing, and grew the then small and little-known company to the largest 
manufacturer of its type in the industry. 
 
“Judie is well-known within the industry, and has key relationships that will be of great benefit 
to SCG,” said Jamie Smith, CEO of SCG International.  “In all of her previous positions, she has 
been a driving force in revenue growth and the development of new business opportunities.” 
 
SCG International is a global provider of fully integrated domestic and international peace and 
stability operations services to both the government and private sectors, and is recognized as a 
world leader in risk mitigation, intelligence support and training.  Established in 1996, the 
organization offers clients practical solutions to promote stability and resolve conflict no matter 
how large or small.  SCG International clients include Fortune 500 companies, entertainment and 
media conglomerates, financial institutions, the Federal Bureau of Investigation, U.S. 
Intelligence agencies, the U.S. Department of Defense, the U.S. Army, U.S. Naval Special 
Warfare, the U.S. Marine Corps and high-profile individuals including dignitaries, politicians, 
celebrities, athletes, corporate executives, media personalities and other public figures. 
 
 

#     #     # 

mailto:press@honigcompany.com
http://www.scginternational.com/
http://www.scginternational.com/

